Defining Your Marketing Goals
1.  The dollar amount you need each month after taxes/expenses from your business:  
 ________________

2.  Figure in taxes.  Take the number from #1 and multiply it times 1.33


 ________________
3.  Your monthly expenses (rental of space, car as used for business, marketing)

 ________________









Rent

 ________________









Car Expense
 ________________









Phone

 ________________









Marketing
 ________________










Other Services
 ________________









Prof. Dues
 ________________









Insurance
 ________________

Other

 ________________
Other

 ________________
Other

 ________________
Grand Total from #2 and #3 
_________________

Now take the grand total, and figure out how many clients you need to see/products you need to sell, etc. to reach that goal.

For example, if Karen needs to make $2400 a month to meet her revenue goals and all her expenses, and she charges her clients 

$75 for each massage she gives, she would have to do 32 massages a month ($2400 divided by $75).

The goal of Karen’s marketing plan would be to get enough clients to schedule at least 32 massages per month. 

Figure your totals here:

My marketing goal is to_____________________________________________________________________________________________________
